
 



 

Petroleum Products Are Expendable Commodities. Our Commercial Relationships Are Not.         
Trust • Performance • Accountability • Execution  / https://OnesourcePetroleum.com 

 

OSP AT A GLANCE 

 

ONESOURCE PETROLEUM LLC is a physical petroleum trading and supply company focused on sourcing, procuring, 
marketing, and supplying crude oil and refined petroleum products throughout domestic and international markets.  

The company develops commercial relationships and supports transaction opportunities involving qualified buyers, 
sellers, suppliers, logistics providers, financial institutions, and strategic partners operating throughout the global 
energy marketplace. 

ONESOURCE PETROLEUM conducts business through disciplined commercial management, supply development, 
transaction execution, compliance oversight, and long-term relationship building. 

Founded April 17, 2019 
Business Focus Physical petroleum trading and supply 

Core Products 
WTI, Brent, BLCO, Libyan Crude, EN590, Diesel, 
Gasoline, Jet Fuel 

Markets Served 
United States, Mexico, Central America, South America, 
Caribbean, Europe, Middle East & North Africa 

Core Principles Trust • Performance • Accountability • Execution 

 

ABOUT ONESOURCE PETROLEUM 

 

Who We Are 
A physical petroleum trading and supply company. 

What We Do 
Source, procure, market, and supply petroleum products. 

How We Do It 
Disciplined commercial management, supply development, transaction execution, compliance oversight, and long-
term relationship building. 

Why Do Business With Us 
Trust. Performance. Accountability. Execution. 

Mission 
To develop trusted commercial relationships and support responsible petroleum trading and supply opportunities 
through professionalism, accountability, and execution. 

Objective 
To build long-term commercial relationships that create value, support sustainable growth, and contribute to 
successful transaction outcomes for qualified counterparties. 
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THE OSP DIFFERENCE 

 

 

At ONESOURCE PETROLEUM, we believe the following: 

!. Successful transactions are built upon preparation, communication, accountability, execution, and trust. 

 

2. Our focus is not simply identifying opportunities; our focus is developing commercial relationships capable of 
supporting long-term business growth and repeat transaction opportunities. 

 

3. Every opportunity is evaluated based upon transaction readiness, commercial viability, operational 
capability, counterparty qualifications, and risk assessment. 

 

4. We believe disciplined execution, responsible business practices, and relationship-driven commercial 
management create the strongest foundation for long-term success. 

 

EXECUTIVE LEADERSHIP TEAM 

 

    

Albert T. Bentley Henry Santana Ricardo Hawkins Dana M. Brown 

Founding Member & 
Chief Executive Officer 

Founding Member & Chief 
Financial Officer 
Head of Global 

Business Development 

Founding Member & 
Chief Operating Officer 

Chief Compliance Officer & 
Legal Counsel 

Trust • Performance • Accountability • Execution 
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ALBERT T. BENTLEY 

 

Founding Member & Chief Executive Officer 

 

Albert T. Bentley is a Founding Member and Chief Executive Officer 
of ONESOURCE PETROLEUM LLC and is responsible for the 
company's strategic direction, commercial development, 
strategic partnerships, and long-term growth initiatives. 
Mr. Bentley brings executive leadership experience spanning the 
petroleum, financial services, and professional sports industries. 
Prior to the founding of ONESOURCE PETROLEUM, he served as 
Chief Operating Officer of a Shell unbranded petroleum products 
wholesaler, where he participated in petroleum distribution 
operations, supplier relations, business development, logistics 
coordination, and commercial growth initiatives within the energy 
sector. 
Before entering the petroleum industry, Mr. Bentley built a 
successful career in financial services, holding Series 6 and Series 
7 securities licenses and serving as a Certified Senior Advisor. 
These roles provided extensive experience in regulatory 
compliance, client relationship management, strategic planning, 
fiduciary responsibility, and business development. 
Earlier in his professional career, Mr. Bentley competed at the 
highest levels of collegiate and professional football. As a member 
of the University of Miami football program, he was part of a 
National Championship team before continuing his professional 
career with the Pittsburgh Steelers and Indianapolis Colts. In 
1990, he was recognized as the Indianapolis Colts Team Most 
Valuable Player. 
The combination of leadership experience in professional 
athletics, financial services, and petroleum operations has 
shaped Mr. Bentley's commitment to discipline, integrity, 
accountability, and performance excellence. These principles 
continue to guide ONESOURCE PETROLEUM as a physical 
petroleum trading and supply company dedicated to building 
trusted, long-term commercial relationships throughout the global 
energy marketplace. 

  



 

Petroleum Products Are Expendable Commodities. Our Commercial Relationships Are Not.         
Trust • Performance • Accountability • Execution  / https://OnesourcePetroleum.com 

 

HENRY SANTANA 

 

Founding Member & Chief Financial Officer 
Head of Global Business Development 

 

Henry Santana is a Founding Member, Chief Financial Officer, and 
Head of Global Business Development of ONESOURCE 
PETROLEUM LLC. He is responsible for financial oversight, 
banking relationships, financial institution engagement, strategic 
business development, capital access initiatives, and the 
advancement of domestic and international commercial 
opportunities. 
Mr. Santana brings more than fifteen years of experience in 
business banking, commercial finance, lending, investment 
advisory, and relationship management. Throughout his career, he 
has worked with business owners, developers, investors, and 
corporate clients to identify financing solutions, support growth 
initiatives, and structure transactions designed to meet both 
short-term operational needs and long-term business objectives. 
His professional background includes experience in commercial 
real estate financing, construction lending, business expansion 
financing, equipment acquisition, working capital facilities, and 
government-backed lending programs. Through his banking and 
financial services experience, Mr. Santana has developed 
expertise in evaluating opportunities, managing financial 
relationships, assessing risk, and supporting complex commercial 
transactions. 
At ONESOURCE PETROLEUM, Mr. Santana focuses on global 
business development, financial strategy, banking relationships, 
transaction support, capital access, and the development of 
commercial partnerships capable of supporting long-term growth 
and execution. His relationship-driven approach emphasizes 
professionalism, responsiveness, credibility, and disciplined 
commercial management. 
As a Founding Member of ONESOURCE PETROLEUM, Mr. Santana 
remains committed to building strategic relationships, expanding 
commercial opportunities, and supporting the company's mission 
as a physical petroleum trading and supply company. His focus on 
relationship development, financial discipline, and execution 
excellence continues to support ONESOURCE PETROLEUM's 
long-term growth and commercial success. 
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RICARDO HAWKINS 

 

Founding Member & Chief Operating Officer 

 

Ricardo Hawkins is a Founding Member and Chief Operating 
Officer of ONESOURCE PETROLEUM LLC and is responsible for 
supporting operational execution, business development 
initiatives, client engagement, transaction coordination, and 
commercial support activities throughout the company's 
domestic and international markets. 
Mr. Hawkins brings more than seventeen years of experience in 
business administration, insurance services, financial services 
operations, sales management, and client relationship 
development. Throughout his career, he has worked closely with 
individuals, businesses, and organizations to identify 
opportunities, support growth initiatives, and develop productive 
professional relationships. 
His professional background includes leadership experience 
involving team management, sales development, customer 
engagement, operational support, and business administration. 
These experiences have contributed to a practical understanding 
of relationship management, communication, accountability, and 
performance-driven business practices. 
At ONESOURCE PETROLEUM, Mr. Hawkins plays an active role in 
supporting opportunity development, commercial 
communications, transaction support, client engagement, and 
operational coordination. He works closely with the executive 
leadership team to help advance qualified opportunities and 
support successful transaction execution. 
As a Founding Member of ONESOURCE PETROLEUM, Mr. Hawkins 
remains committed to professionalism, teamwork, accountability, 
and execution. His focus on operational discipline, relationship 
development, and execution excellence continues to support 
ONESOURCE PETROLEUM's mission as a physical petroleum 
trading and supply company. 
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DANA M. BROWN 

 

Chief Compliance Officer & Legal Counsel 

 

DANA M. BROWN 
Chief Strategy & Commercial Affairs Officer 

Dana M. Brown serves as Chief Strategy & Commercial Affairs 
Officer for ONESOURCE PETROLEUM LLC, where she plays a key 
role in advancing the company's strategic growth initiatives, 
commercial relationship development, transaction readiness 
standards, due diligence procedures, risk assessment processes, 
and opportunity evaluation efforts. 

An Attorney, Strategic Business Affairs Advisor, Transaction 
Readiness Specialist, and Commercial Strategy Executive with 
more than 30 years of experience, Ms. Brown brings extensive 
expertise in commercial transactions, legal affairs, partnership 
development, contract analysis, compliance, organizational 
growth, and risk management. Her experience strengthens 
ONESOURCE PETROLEUM's ability to evaluate opportunities, 
assess counterparties, identify potential risks, and support 
transactions that are properly structured and positioned for 
successful execution. 

At ONESOURCE PETROLEUM, Ms. Brown works closely with 
executive leadership, strategic partners, financial institutions, and 
commercial stakeholders to strengthen transaction readiness, 
enhance due diligence standards, support compliance initiatives, 
and promote sound commercial practices. Her involvement 
provides an additional layer of strategic review that supports the 
company's commitment to professionalism, accountability, and 
execution throughout the transaction process. 

Her professional philosophy is founded upon integrity, 
preparation, accountability, strategic thinking, and disciplined 
execution. These principles support ONESOURCE PETROLEUM's 
commitment to building trusted commercial alliances, and with 
creating a foundation for long-term business relationships with 
buyers, sellers, financial institutions, and strategic relationships 
throughout the global energy marketplace. 
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INDUSTRIES & TRADING PARTNERS 

 

ONESOURCE PETROLEUM develops commercial relationships and pursues opportunities with qualified participants 
throughout the global energy marketplace, including: 

• Crude Oil Producers • Refineries 
• Petroleum Suppliers • Fuel Distributors 
• Energy Trading Companies • Industrial Consumers 
• Government & State-Owned Energy Enterprises • Logistics & Transportation Providers 
• Storage Terminal Operators • Financial Institutions 
• Strategic Investment Partners  

Successful transactions are built upon qualified counterparties, professional communication, transaction readiness, 
and execution. Our objective is to develop productive commercial relationships capable of supporting repeat 
business, strategic growth, and long-term commercial success. 

 

OUR COMMERCIAL APPROACH 

ONESOURCE PETROLEUM operates as a relationship-driven physical petroleum trading and supply company focused 
on supporting qualified transaction opportunities throughout domestic and international markets.  

We believe successful transactions are built upon preparation, communication, accountability, execution, and trust. 
Every opportunity is evaluated based upon commercial viability, transaction readiness, operational capability, 
counterparty qualifications, and risk assessment. 

Our commercial approach is guided by four core principles: 

Trust 
We believe trust is earned through professionalism, transparency, responsiveness, and consistent performance. 

Performance 
We focus on advancing qualified opportunities through disciplined commercial management and responsible 
execution. 

Accountability 
We believe accountability creates confidence and strengthens long-term commercial relationships. 

Execution 
We recognize that successful transactions require preparation, communication, documentation, and disciplined 
execution. 

At ONESOURCE PETROLEUM, our objective is not simply to identify opportunities. Our objective is to develop 
productive commercial relationships capable of supporting long-term business growth and repeat transaction 
opportunities. 
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TRANSACTION PHILOSOPHY 

 

At ONESOURCE PETROLEUM, we believe successful transactions begin long before product is delivered or contracts 
are executed. 

Successful transactions are built upon qualified counterparties, realistic expectations, transaction readiness, 
responsible due diligence, and disciplined execution. 

Our philosophy emphasizes preparation, communication, compliance, and relationship development throughout 
every stage of the transaction process. 

We believe transaction readiness is essential to reducing unnecessary delays, minimizing risk, and improving the 
likelihood of successful execution. 

Every opportunity is evaluated based upon: 
• Counterparty Qualifications 
• Commercial Viability 
• Operational Capability 
• Transaction Readiness 
• Compliance Requirements 
• Risk Assessment 

Our objective is to support opportunities capable of advancing toward successful execution while maintaining 
professional standards, responsible business practices, and long-term commercial relationships. commercial 
growth. 

 

TRANSACTION PROCESS 

 

1. Opportunity Identification & Development 
Initial opportunities are identified, evaluated, and developed through existing commercial relationships, strategic 
partnerships, and industry engagement. 

2. Preliminary Qualification 
Prospective counterparties are evaluated to determine basic commercial compatibility, transaction objectives, and 
operational requirements. 

3. Due Diligence & Compliance Review 
Corporate documentation, compliance requirements, transaction readiness factors, and counterparty qualifications 
are reviewed. 

4. Commercial Negotiation 
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Transaction terms, pricing structures, delivery requirements, documentation procedures, and commercial 
expectations are discussed and negotiated. 

5. Documentation & Transaction Readiness 
Transaction documentation is prepared, reviewed, and executed. Operational requirements and transaction readiness 
factors are confirmed. 

6. Execution & Performance 
Product deliveries, transaction performance, communication, and operational execution activities are managed and 
monitored. 

7. Relationship Development 
Long-term commercial relationships are maintained and expanded through continued communication, 
accountability, and performance. Successful transactions are not the end of the process. They are the foundation for 
future opportunities and long-term commercial growth. 
 

 

PRODUCTS & SUPPLY CAPABILITIES 

 

ONESOURCE PETROLEUM sources, procures, markets, and supplies crude oil and refined petroleum products 
through established commercial relationships, strategic supply channels, and disciplined transaction management 
practices. 

Crude Oil 
• West Texas Intermediate (WTI) 
• Brent Crude Oil 
• Bonny Light Crude Oil (BLCO) 
• Libyan Crude Oil 

Refined Petroleum Products 
• EN590 Diesel Fuel 
• Diesel Fuel 
• Automotive Gasoline 
• Jet Fuel (Jet A1) 

Supply opportunities are evaluated based upon product availability, commercial terms, delivery requirements, 
counterparty qualifications, and transaction readiness. 
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DUE DILIGENCE & COMPLIANCE REVIEW 

 

ONESOURCE PETROLEUM believes responsible due diligence and compliance practices are essential components of 
transaction readiness and commercial success. 

Every opportunity is evaluated using a risk-based approach designed to support responsible business practices and 
informed commercial decision-making. 

Areas of review may include: 

Corporate Verification 
Verification of company existence, organizational structure, ownership information, and corporate documentation.  

Compliance Review 
Review of applicable compliance requirements, sanctions screening, anti-money laundering considerations, and 
other relevant compliance factors. 

Financial & Commercial Review 
Evaluation of financial capability, commercial qualifications, transaction objectives, and supporting documentation.  

Operational Review 
Assessment of operational capability, logistics requirements, product availability, delivery expectations, and 
transaction readiness. 

The scope of any due diligence review may vary depending upon the nature of the transaction, the counterparties 
involved, and applicable compliance requirements. 

Our objective is to support responsible commercial engagement while helping qualified opportunities advance toward 
successful execution. 

 

TRANSACTION STRUCTURES 

 

ONESOURCE PETROLEUM supports a variety of industry-standard transaction structures and delivery methodologies. 
Each opportunity is evaluated based upon product type, location, delivery capability, counterparty qualifications, 
payment structure, execution requirements, and risk assessment. 

• FOB (Free on Board) • CIF (Cost, Insurance & Freight) 
• TTO (Tank Take Over) • Pipeline Transfers 
• Lease Tank Transfers • Terminal Transfers 
• Spot Transactions • Monthly Supply Contracts 
• Long-Term Supply Agreements  

Transaction procedures are established on a transaction-by-transaction basis and are subject to commercial 
agreement between participating parties. 
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WHY PARTNER WITH ONESOURCE PETROLEUM 

 

Experienced Leadership 
Our leadership team brings experience in petroleum distribution, commercial finance, banking, operations, 
compliance, legal affairs, business development, and transaction management.  

Relationship Driven 
We believe long-term commercial relationships create greater value than one-time transactions. 

Transaction Focused 
We focus on developing and supporting opportunities capable of advancing toward successful execution.  

Compliance Conscious 
We believe strong due diligence and compliance practices support responsible business operations and transaction 
readiness. 

Execution Oriented 
Successful transactions require preparation, communication, documentation, accountability, and performance. 

 

THE OSP COMMITMENT 

CONTACT INFORMATION 

ONESOURCE PETROLEUM LLC 

Albert T. Bentley 

Founding Member & Chief Executive Officer 

Phone: (239) 451-1059 

Email: Albert.Bentley@onesourcepetroleum.com 

Website: https://.onesourcepetroleum.com 

IMPORTANT NOTICE 

This Company Profile has been prepared for informational purposes only. All opportunities are subject to qualification, 
due diligence, compliance review, product availability, mutually acceptable commercial terms, and execution 
readiness. Any transaction involving ONESOURCE PETROLEUM LLC is subject to appropriate documentation, 
counterparty qualification, and applicable legal, regulatory, compliance, operational, and commercial review.  

Our commitment remains unchanged 
Trust. Performance. Accountability. Execution. 

Petroleum Products Are Expendable Commodities; Our Commercial Relationships Are 
Not. 

https://.onesourcepetroleum.com/

